
Whether your wealth is valued at 
$10,000 or $10,000,000, it is 
important that you are taking steps 

to actively address the issues that managing 
wealth presents. We have found that there are 
8 Wealth Management IssuesSM that are most 
important to our clients and their families. 
Each of these issues is interrelated and, in fact, 
acts like a balancing scale. If you make an 
adjustment to one issue, it affects the others. That 
is why it is critical that you have one Advisor 
who is knowledgeable about your complete 
financial picture, including your  tax situation, 
so you can be given appropriate advice and 
recommendations. Without the knowledge of all 
the 8 Wealth  Management Issues, you may find 
your finances out of balance. 

 
 
 
 

As you read through the information that 
follows, make notes of anything you would 
like to discuss with me and bring this list to 
our next appointment. We will work closely 
together using the 8 Wealth Management Issues 
document to identify and discuss the wealth 
management issues you are currently facing. 
As your Advisor, I will help you identify the 
issues you have already adequately covered 
and those issues that need more attention and 
are most important to you. I will also work with 
you to create an action plan that addresses these 
issues as you see fit. And, because life is always 
evolving, we will meet periodically to discuss 
your situation and monitor your position within 
each of the 8 Wealth Management Issues.

8THE        WEALTH MANAGEMENT ISSUES



HOW I CAN HELP YOU
Together, we can create an investment strategy 
that is designed just for you with your unique 
goals and needs in mind. As your Advisor, I will 
build an investment plan that considers your 
investment goals, comfort level, expectations, 
and the effect of taxes on your portfolio. This plan 
will manage your risk for every dollar of your 
return. And, because investment management 
is something that should be adjusted as your 
goals evolve and your portfolio changes, I will 
work with you on an ongoing basis to monitor 
your portfolio and rebalance it as needed.

In today’s investment environment, it is 
easy to be overwhelmed by the amount of 

information available. It seems that the media 
and so-called “experts” are always telling you 
what to do with your investments, even though 
they do not have any knowledge of your specific 
financial situation. Without professional advice, 
taking action could be detrimental to your 
investment goals.

1INVESTMENT MANAGEMENT



HOW I CAN HELP YOU
Working together, we can identify where 
your cash is going each month and evaluate 
potential opportunities to improve your cash 
flow through tax strategies and proper debt 
management. As your Advisor, I can help 
you determine if certain strategies such as 
refinancing, debt consolidation, or changing 
your tax withholding could be advantageous 
to your situation. You may discover that you 
have more resources than you might have 
thought to help you pursue your other wealth 
management goals.

Cash flow is the cornerstone of your 
wealth management plan. Without 

a clear picture of what money is flowing in 
and out each month, it is impossible to make 
informed decisions with respect to the other 
wealth management issues that affect you.

In addition to your cash flow, your debt level 
and credit history are also important barometers 
of financial health. Good debt management 
ensures you have credit when you need it, make 
wise borrowing decisions, and avoid disaster if 
you become overextended.
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3FAMILY RISK MANAGEMENT

HOW I CAN HELP YOU
By learning more about your situation, I can 
evaluate your current risk plans to determine if 
they are adequately meeting your needs at this 
stage of your life and as you plan for the future. 
You may believe you have minimized your risk 
by having life insurance; however, because 
the world of risk management is changing 
quickly, we should conduct an evaluation of 
your risk and the efficiency of your plan. 
Even a policy put in place a few years 
ago could be less efficient than what 
is now available. If modifications are 
needed to your risk management plan, 
I will make suggestions that not only 
address your risk management needs 
but also consider the tax implications of 
these changes.

Are you prepared for the unexpected? 
Even the best investment and financial 

plans can crumble if you have not properly 
prepared for the risks that exist for every 
family. Should something happen to you or a 
family member such as a disability, death, or a 
long-term care need, the careful planning and 
investing you have so diligently developed can 
be unraveled in an instant. 



HOW I CAN HELP YOU
I  can partner with you to create a plan 
considering the level of assets needed to fund 
your vision of retirement including likely 
income needs, potential tax implications and 
risks that can stand in the way of realizing 
your vision. 

People entering retirement are facing 
concerns that retirees simply did not 

face 20 and 30 years ago. As healthcare is 
improving and life expectancies rise, you are 
likely to live longer during retirement than past 
generations. And, unlike your parents and the 
generations of the past who had their retirement 
funded mostly with guarantees made by their 
employers and the government, the assets you 
have accumulated may be your primary source 
of cash flow.

In addition to the concerns that exist, it is 
important to first establish a clear vision of what 
retirement means to you. Will you continue to 
work part time? Will you be traveling the 
world? Everyone’s vision of the “dream” 
retirement is different.
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5EDUCATION PLANNING

HOW I CAN HELP YOU
As your Advisor, I can help you identify how 
much money you need to send your children 
or grandchildren to college, determine how 
much you need to save, and how this dedicated 
investment fits with your overall investment 
management plan. By working with me, you 
can create an education plan that does not 
compromise your progress in the other wealth 
management issues or your tax situation.

Every child dreams about what they will 
be when they grow up, and a college 

education can be the most important factor in 
that dream becoming a reality. The available 
education planning choices can be confusing, 
and it is important that you have someone 
helping you who understands how your savings 
will affect your child’s or grandchild’s ability 
to qualify for financial aid, as well as the 
implications for your income, gift, and estate 
tax situation.



HOW I CAN HELP YOU
Together, we can create a legacy plan that 
minimizes the estate taxes that may be incurred, 
and maximizes the amount of money going to 
your family. Proper legacy planning can also 
eliminate the problem of placing your family 
in the position of guessing what you would 
have wanted.

What type of legacy would you like to leave?
Legacy planning is about so much more than just 

money. Simply stated, a legacy plan ensures that what you want to 
happen will happen at the time of your passing. However, because 
the subject of legacy is a complex and emotional topic, many 
families overlook planning before it is too late. If this topic is not 
discussed before a loved one dies, it could place your family in 

a difficult position of making decisions and deciding details 
when family members are the most emotionally fragile.

Having a plan in place reduces this stress and the 
red tape that goes along with losing a loved one. 
Without a good plan, the government may be 
in a position of dividing your assets between 
members of your family, and often they may 
not make the same decisions you would. 
Also, without a suitable plan, your family 
may be giving up a substantial portion of 
their inheritance to taxes, causing significant 

financial burden during a very emotionally 
devastating time.
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7BUSINESS PLANNING

HOW I CAN HELP YOU
As your Advisor, I can help you evaluate and 
implement strategies that not only protect 
your business, but also take advantage of 
opportunities that could improve the  cash flow, 
tax situation, benefits, and bottom line of your 
business.

As a business owner, you likely face 
daily challenges such as having enough 

cash available to take advantage of opportunities 
when they arise, using the business as a vehicle 
to save for your and possibly your employees’ 
retirement, and protecting your business from 
a potentially devastating financial loss. The 
demands of running your company may leave 
very little time to focus on the important financial 
matters that can have a major impact on you, 
your family, your business, and your future.



HOW I CAN HELP YOU
As your Advisor, I am here to help you with 
situations that do not always fit nicely into the 
other wealth management issues. I can assist in 
determining a path to get you through whatever 
financial challenges and opportunities arise. 
While working with you in these special 
situations, I will continue to monitor your tax 
situation as well as your progress in the other 
wealth management issues.

Throughout your life, as you pursue your 
long-term goals, some expected and 

unexpected needs will come your way, whether 
it is planning for a wedding, taking a spur-of-
the-moment dream vacation, deciding to buy 
a second home or facing unexpected expenses 
due to unforeseen events.
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Securities offered through H.D. Vest Investment ServicesSM, Member SIPC,

*Advisory services offered through H.D. Vest Advisory ServicesSM. 

 

 Non-bank subsidiaries of Wells Fargo & Company

6333 N. State Highway, 161, Fourth Floor, Irving, TX 75038, 972-870-6000.

 
Towers Wealth Management, Inc. is not a registered broker/dealer or independent investment advisory firm.

 

Deborah A Towers, EA, CSA *
Gale J Hatley. EA, CSA

 

Investments & Insurance Products:

	 •    Are not insured by the FDIC or any federal government agency 

	 •    Are not deposits of or guaranteed by the bank or any bank affiliate 

	 •    May lose value

Certified Senior Advisors (CSA) have supplemented their individual professional licenses, credentials and education with knowledge about aging and working with 

seniors.  Know what those licenses, credentials and education signify. The CSA designation alone does not imply expertise in financial, health or social matters.

*Deborah A. Towers is a registered representative registered to transact business with clients in the states of Colorado,  California, Idaho, 
Massachusetts,  Iowa, New York, North Carolina and Washington. Deborah A. Towers is also an investment advisor representative licensed in the states of 
Colorado, North Carolina and Massachusetts.  Deborah A. Towers is insurance licensed in the state of Colorado. Securities offered through H.D. Vest Investment 
ServicesSM  Member: SIPC, Advisory Services offered through H.D. Vest Advisory ServicesSM, Non-bank subsidiaries of Wells Fargo & Company.

Gale Hatley is a registered representative registered to transact business with clients in the state of Colorado.  Securities offered through H.D. Vest 
Investment ServicesSM, Member: SIPC, A non-bank subsidiary of Wells Fargo & Company.


